


NA-KD.com is the brainchild of the Swedish e-commerce 
entrepreneur Jarno Vanhatapio. Jarno created Nelly.com 
and turned it into the #1 online store in the Nordic and one 
of the leading fashion sites in Europé. NA-KD was launched 
in December 2015 and is one of Europes fastest growing 
companies, with an annual turnover of 100 EUR million. 
Since inception we have managed to build a strong brand 
knowledge and presence of our own brand, NA-KD. Further-
more, our site hosts premium external brands as well as 
in�uencer collaborations. 

THE STORY



WHY WE STARTED?WHAT ARE WE

NA-KD in 20 seconds...

NA-KD is an In�uencer-brandincuba-
tor. A disruptive enabler that ties into 
the  merchandising and marketing of 
NA-KD as a brand.

1. We have the knowledge of how to 
create a global DTC brand that ap-
peals to the generation Y & Z and we 
know how to cut through the digital 
noise.

2. Within the largest niche ”fast fash-
ion” there is no clear digital native 
winner and the market cut is huge.



Our Development



WE KNOW E-COMMERCE

NA-KD.COM CURRENTLY HAS
500k Visitors per day

WE HAVE SOLD TO OVER
180 countries

40 showroom locations

…AND OVER 180+ EMPLOYEES
IN GOTHENBURG, SWEDEN
IN STOCKHOLM, SWEDEN



@nakdfashion earned 2 million followers on Instagram in 3 years 

Engament rate: 1.10 %
Daily gained followers: 2500



100 In�uencer Collections 2019 



NA-KD + In�uencers
    Currently 200,000 collaborations9 

carmushka
531 K followers

adorable_caro
145 K followers

donnaromina
304 K followers

lizkaeber
631K followers

astridaeroe
189 K followers

annanooshin
869 K followers

ericakvam
200 K followers

kenzas
1.8 M followers

stefaniegiesinger
3.6 M followers

hannalicious
179 K followers



WHOLESALE 



LARGEST MARKETS IN TERMS OF SALE:

Germany, Sweden, Holland, Belgium, Poland, UK, USA,
Australia, France, Spain & Italy and over 140 countries

supplied.

WHOLESALE

Thanks to A successful marketing strategy, the brand
knowledge is inceasing rapidly across the globe. With the
brand launched o�ine, we are expanding our presence

worldwide in new retail channels.



O�ine

Online

Others...

THREE TYPES OF CUSTOMERS

750 + customers



Point of Sales



NA-KD SHOPS

NA-KD pop-up shops are built around the
concept of showroom experience where

our social in�uencers, followers and visitors
alike are invited to try on and purchase a
complete NA-KD out�t while enjoying a

unique shopping environment.

The space is welcoming for the everyday
shopper and �t for hosting events.



Shop in shops NA-KD Stores

Stockmann

Marseille store

Amstelveen 
store



Sales Calendar



Seasonal Collections
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Series





NA-KD 5 Commandments:

• SIMPLICTY – Work hard to make it simple.

NA-KD customers have a very short attention span.

• UPDATED – Think newness and stay ahead of

 the curve.

NA-KD customers are jaded, have seen it all and

 get bored fast.

• ENGAGING – We inspire people to engage with us.

NA-KD customers wantg to feel included – 

”ego generation”.

• TRUST – Always exceed expectations. 

NA-Kd customers have no time for bullsh*t. 

They have no tolerance because their choices are

 broad.

• AUTHENTIC – Always remember the NA-KD soul.

NA-KD customers see through everything – glossy

 is not cool.



VISION IS KING
BUT EXECUTION
IS KING KONG!

SO PLS WALK
THE WALK WHEN

YOU ENTER
THIS OFFICE.



CONTACTS:
wholesale@na-kd.com

Netherlands: eslie.berntsen@na-kd.com
Norway: tor@newagency.no
Poland: dominika@majkareinhardt.pl
Portugal: pedro.valente@macauniter.com
Spain: borja.gomez@ciadelamoda.com
Sweden: carolina.kullman@selectedbrands.com
Switzerland/Lichtenstein: regula .giger@bollag.net
UAE: harsh@rvsgroup.ae
UK: giles@sonofbob.com
USA: jonathon.lythgoe@seldatinc.com 

Austria: nina@nina-jo.com
Belgium/Luxembourg: britt-broekaert@gab.eu

Canada: michael@c2apparel.com 
Denmark: mette@kraesagency.com

Finland: jasmit@braxtonclothing.�
France: atlani.philippe@gmail.com
Germany: k.boesch@ben-and.com

Greece: konstantinos.xinas@shopandtrade.gr
Italy: andrea@interjeans.com

Ireland/ Northen Ireland: sales@julespound.ie
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